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ENGLISH HELPSHEET 
SOCIALIZING  

1. Introductions 

 

• Hi, I don’t think we’ve met. I’m ... 

• Hi, we haven’t really been introduced, I am … 

• Hello, my name is … 

• Nice to meet you. 

• And you are…? 

• Sorry, I didn’t catch your name.  
 

2. Breaking the Ice 

 
Imagine you're meeting someone for the first time, and you want to get to know them better. The type 
of questions you ask are important, as English speakers tend to be indirect, rather than direct.  
 

1. Use an introductory phrase 

• So then, what do you do for a living? 

• Well, do you work with English people? 

• Sorry, I didn't catch/get your name. 

• Sorry, what was your name again? (even if the person has never told you his/her name) 
  

2. Don't be too obvious with personal questions 
Rather than ask someone if they are single or not, ask in a different way: 

• Do you have family here? 

• What brought you to (name of place)? 
 

At this point, the other person might well "open up" and mention their partner or family situation. 
 

3. Make a brief comment about a situation, rather than asking for an opinion. 

• This strike is causing us a lot of problems at the moment. 

• Terrible situation at the moment, isn't it. 

• Interest rates are up again. 

• Lovely/lousy weather isn't it? 

• Have you been following the baseball games? 
 

If in doubt, the three most sensitive topics of conversation for English speakers are politics, money 
and religion. 
 

Useful Ice Breakers 

Hello! My name’s Mary. Is it okay if I join you? 

Are you here alone or with a group? 

And what about you? Where are you from? 

It’s cold outside, isn’t it? 

I just came out for some fresh air. There are too many people inside. 

Do you mind if I join you?  

Are you giving a presentation at the conference? 

This salad’s delicious. Have you tried it? 

Do you know many of the people that are here tonight? 

Are you enjoying the party? 

It’s a great party, isn’t it? 

Is this your first time at the conference? 

Did you attend any good presentations today? 

Do you know where I can find the spoons? 
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3. Keeping Conversations Going 

 
Once you’ve broken the ice, it is time to keep the conversation going. To that end, try using the 
questions in the table that follows. 
 

 
 
Open Questions 

 
Why didn’t you come to this 
conference last year?  
 
Where did you go on holiday this 
year?  

These are good for opening up 
a conversation because there 
are many possible answers. 
 
  

 
 
Closed Questions 

Have you had a vacation this year? 
 
Do you do/play any sports? 
 
Are you having fun at this party?  

While these questions may 
close down a conversation by 
allowing one word answers 
(yes/no), they are useful in 
keeping conversations going as 
only a rude person would 
answer with one word.  

 
 
 
Negative Questions 

 
Hasn’t the weather been awful this 
summer? 
 
Shouldn’t you wait for a better 
offer? 
 
Didn’t you use to work in China? 

These questions can be used to 
turn an obvious statement into 
a discussion, to make an 
opinion seem less direct and to 
check a fact you’re not sure of. 

 
Hypothetical 
Questions 

 
In an ideal world, what would your 
dream job be? 
 
So what if money were no object? 

These “would” and “what if + 
past tense” questions are good 
for keeping a conversation 
going when you’ve run out of 
ideas. Note that the first 
question has rising intonation.  

 
Question Tags 
 
 
 

 
Your wife’s a doctor, isn’t she? 
 
It’s been a great party, hasn’t it?  

These work the same as 
negative questions; they turn a 
statement into a question. 

 
Statements without 
questioning intonation 

 
And there’s nothing you can do 
about it? 
 
You work in pharmaceuticals?  

These questions check for info 
and encourage the other 
person to expand on something 
said earlier.  

 

 

4. From Contact to Partner 

It is normal to focus on ice breaking and keeping conversations going. But the main goal of socialising 
is turning contacts into partners or even friends. To this end, review the following language functions 
and phrases. 
 
Asking about plans 

Did you enjoy this morning’s lecture? 

Have you travelled a long way to get here? 

What do you do for a living? 

Are you from around here? 

Could you pass me the milk?  
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• Are you doing anything after the conference? 

• Do you have any plans for the evening? 

• What about you? What are you doing tomorrow evening? 
 
Inviting 

• Do you feel like going to a restaurant tonight? 

• I was thinking you’d like to join me for dinner? 

• If you do decide to join me, you’ll be very welcome! 
 
Suggesting 

• Perhaps we could split the bill 50/50? 

• There’s supposed to be a really nice Italian restaurant near here. 

• Shall we say 7:00pm? 
 
Politely refusing 

• I’d love to but I don’t think it’ll be possible. 

• No, I’m fine thanks.  
 
Talking about tentative plans 

• I’m not really sure. Perhaps I’ll have any early night. 

• Well, I was thinking about going to a Chinese restaurant for dinner.  

• I thought I might have a walk around the old town. 
 
Testing whether an offer is serious 

• Well, that’s very kind of you but wouldn’t you prefer to be with just your friends? 

• Are you sure I can’t pay for anything? 
 
Allowing the other person to say “no” 

• Feel free to say no if you’ve got other plans. 

• No pressure at all. 

• Ok, well it’s up to you. 
 
Accepting 

• That will be very nice. Thank you. 

• You know what, I think I will. 

• OK, fair enough. 
 
Offering help 

• Let me help you with your coat. 

• I’m just going to the bar. Can I get you something to drink? 

• You can call me if you can’t find it. 

• Please allow me to pay for tonight’s meal. 

• Can I offer you a lift anywhere? 
 
Insisting 

• You must allow me to at least buy you a drink. 

• Please, I insist. 
 
Making an excuse 

• It’s been a really long day and I’ve got to get an early start tomorrow. 

• I’ve already arranged something with friends from work. 

• I think I’ll walk. I need some exercise after eating such a big meal.  
 
Explaining why your kindness is “no big deal” 

• I can put it on my company’s invoice. 

• You were kind enough to invite me, so it’s the least I can do. 

• No, it’s not a problem. 

• It’s really my pleasure. 
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Thanking 

• Ok, then that’s very kind of you. 

• That was a lovely meal. Thank you for inviting me. 
 
Dealing with refusal 

• Ok. That’s fine. Perhaps another time. 

• No worries. I was just going to suggest meeting up with some of my colleagues but it doesn’t 
matter.  

 
 Clearing up misunderstanding 

• I think there's been a misunderstanding.  

• I’m not sure I understand. 

• Are you saying that …? 

• That's not what I meant/said. 

• (I'm afraid) you've got me wrong. 

• What's your point? What exactly are you trying to say? 

5. Taking leave 

• It’s been very nice meeting you. 

• I hope/I’m sure we’ll meet again. 

• I’ll see you around. 

• I’ll catch you/see you later. 

• I’ll catch up with you later. 

• I’ll see you at the dinner. 

• See you soon 
 
 
 
 
  
Sources: The English Web (http://www.theenglishweb.com/doing-business-in-english/the-first-
conversation.php) and The British Council (https://www.teachingenglish.org.uk/category/specialist-
area/business-english-socialising).   
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